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= Ilep. 3arn. : OCHOBBI U METOJBI MAPKETHUHIA

B8 YcremHepli MapKeTUHI MpearnojaraeT MNPUMEHEHHE TEOPETUYECKUX
MIpaBUJI, 3HAHUE PbIHKA U OCHOB CTPATETUHU.

OTa KHMIa COYETaeT TEOPHI0 M MPAKTUYECKYIO0 pealnu3alyi0 MapKeTHHra. B kHure
PacCMOTPEHBI OCHOBBI COBPEMEHHOI'O0 MAapKETHHIA, €r0 CTPYKTYypa, BOIPOCHI 3(PPEKTUBHOIO
IeHOOOpa30BaHUsl, KOHKYPEHUUHU, C(HEPhl YCIYT.
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MARKETING Lawbin, Jean-Jacques.
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Hep. 3aril.. praBJIGHI/IC CTPATCIrM4YCCKUM MApPKCTHHI'OM.

B kHure paccMOTpeHBI pazNUYMs  MEXIYy OINEpPallUOHHBIM |
CTPATETUYECKUM MAPKETUHTOM, MapKETHHTOBAs MOJUTHKA M MOTHBAITUS
noTpeouTeneit, mpodiaemMbl NOTPEOUTETHCKOTO BHIOOpA, MapKETUHTOBBIE
UCCICNOBaHUS W WH(POPMAIMOHHBIE CHCTEMBI. ABTOp aHAU3HPYET
BOITPOCHI PHIHOYHOW  KOHKYPEHTHOCIIOCOOHOCTH ¥ CTpaTeTHH
MapKeTHHTa C TIPUMEHECHHUEM O0YJarOIINX TPUMEPOB.
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[Tep. 3aru.: [IpuHIunel MapkeTHHTa chephl YCIYT.

B xHure paccMOTpeHbl 00IIHME MPHUHIUIB MapKeTuHTa chepsl yeayr. B
MepBOM TJIaBE JIaHO ompejesieHne cepbl yCiayr U OlleHKa €€ BaKHOCTU
JUIs HallMoHaIbHOM skoHOMHMKH. (UTo Takoe cdepa yciayr? Urto Takoe
MapkeTuHr?). B mociemayronmx TjiaBaX pacCMOTPEHO IIJIaHUPOBAHUE
CTpPaTEerM4ecKoro MapKETHHTa, YIpaBJeHHE, IPOBEJCHUE aHajdu3a |
Hay4YHBIX MCCJICIOBAaHUN PHIHKOB Cephl YCIYT, YIIPaBICHUS CTOJIKHOBEHUSIMU B chepe YCIyT U
Ap.
Knura naeanbHo NOIXOAUT IJI CTYJEHTOB, CIICIIMATIM3UPYIOMIUXCSA B 00JaCTH MapKETHUHTA

cdepsl yeayr
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ITep. 3arn.: MapkeTunr: KoHIIENIIUK U CTPATETUH.

KomniexTus dBTOPOB IMPCACTAaBUII BHHUMAHUIO CTYIACHTOB OCHOBBI
TCOPHUHN N IIPAKTUKHU IIPHUHATUA MAPKCTHUHIOBBIX pemeHHﬁ. B xnure
JaHO O6HI€€ NpeaACTaBJICHUC O MAPKCTHUHIC, MapKeTI/IHFOBOﬁ cpeac,
OTUKEC nu MCKAYHAPOJIHOM MAapKCTHHIC, PACCMOTPCHBI
PIH(i)OpMaHI/IOHHBIe CUCTCMBI )41 MapKCTHHI'OBBIC HCCICaAOBaHUsI,
IOBE/ICHUEC norpeouTens npu COBCPIICHUU MMOKYIIKH,
OpraHU3allMOHHBIC W LOCJICBBLIC PBIHKH, KaHAJIbBI MAPKCTHUHI'A, OIITOBAA W PO3HUYHAA TOPIOBJIA,
MPOJBMKEHHE TOBapa Ha PBHIHOK, BOIPOCHI IIEHOOOpa30BaHMs, a TAKXKE CTPATErusi phIHOYHOTO
IIJIaHUPOBAHMUAL.
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: Hep 3aril.: MapKeTI/IHFOBBIG HCCIICA0OBAHUA: HpaKTHLIeCKI/Iﬁ moaxon.

B xHmre paccmarpuBaeTcss pojb W 3HAYCHHWE WCCICIOBAaHUN B

YHOpaBJICHUN MAPKCTUHTOBBIM IMPOLCCCOM, OIIMCAHbBI Pa3JIMYHBIC

ACIICKTHhI HCCHCI[OBaHHf/’I, KOHOCIIIMKU KW  IIPHUBCACHLI IMPUMCPLBI

HCCIICIOBATCIILCKHUX ITPOCKTOB.

JTta KHura MNpCAHa3HAUYCHA IJI IMUPOKOIo IIPUMCHCHUS, paCCUNTaHa

Ha 0akajgaBpOB U MAruCTPaHTOB.
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